PLANNING YOUR EXIT STRATEGY

IT'S NEVER TOO EARLY TO START PLANNING

B Why do I need an exit strategy?
H Am I ready to sell my business?
B What are my options for exiting?

There are 20 million small companies in the U.S. Nearly 70% of those companies will try to exit in
the next 10 to 15 years, with only 20% resulting in a successful sale. Join Layton State Bank for a
Free Seminar as David Buslee, Owner of B2B, CFO and Steven Glaser, Shareholder at The Schroeder

Group, S.C. talk about "Finding The Exit."

David Buslee, CMA, CFM Sponsored by:

David Buslee has 25 years of financial management and

operational experience working as a CFO, Director of I [ | I_ AY—I-O N
Finance and Administration, President, General Manager, STATE BAN K

and Controller of businesses ranging from closely held start-
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ups to Fortune 500 divisions.
Steven Glaser, Esq. www.laytonstatebank.com

Steven Glaser has over 15 years of experience in advising
closely-held and family businesses on a variety of corporate
and business matters. He has extensive experience in the
areas of mergers, acquisitions and divestitures, including
leverage buy-outs. He has represented clients in buying and
selling businesses from $100,000 to more than $60,000,000.

Date: Location:

Thursday, June 24, 2010 Layton State Bank
Time: 4850 S. Moorland Road

7:00 - 7:30am Registration and Continental Breakfast New Berlin, WI 53151
7:30 - 9:00am Presentation

Please RSVP by calling 262.821.6200 or emailing rwalker@Ilaytonstatebank.com
Limited Space Available
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